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FUNDING OPTIONS FOR 
STARTING YOUR 

BUSINESS

1. Considerations for Funding 
your Business 
   Consider how much it would be to start 
your business, and how much it would be 
to keep it running for sixty to ninety days. 
There are no government grants to start 
your business. How would you prepare 
to approach potential investors to raise 
money and feel passionate about your 
business?  

2. Funding Options
-Personal savings: Have at least 10-15% of 
your own money to get started in your 
business. If you don’t have your skin in 
the game, why would you expect anyone 
else to invest money in your business you 
want to get off the ground?
-Friends and relatives: This can be a 
good source, however, there needs to 
be upfront and clear communication on 
expectations. In addition, it is also wise to 
have a written contract of the exchange.
-Banks and credit unions: Banks are the 
primary lending vehicles in the country. 
They are often a great source and many 
of them understand small businesses. 
However, they tend to be a bit leery 
about funding brand new startup 
businesses. Credit unions, like banks are 
in the business of lending money. They 
fly under different rules on how funding 
should be done. But at the end of the 
day, they’re much like banks.
-Local and regional economic agencies: 

Depending on geographic locations, 
there can be monies for investing in small 
businesses.
-Crowdfunding: This type of funding is 
best for new inventions and if business 
owners are willing to heavily promote the 
product on social media.
-Microlenders such as Kiva: Kiva is a loan 
option similar to crowdfunding, where 
you convince the community to invest in 
your business.
-Alternate lenders (third party lenders): 
They charge higher interest rates and are 
creative about collateral. 
-SBA lending programs: The Small 
Business Association does not directly 
lend money to you, it works with banks 
and approved lenders. The lenders take 
your application and then reach out to 
SBA on your behalf.

3. How to Prepare and 
Approach a Lender/Investor
-Have a business and financial plan for at 
least 6 months ready to share with your 
potential investors. Make sure to plan for 
your marketing expenses, as well. 
-Have someone else review your financial 
plan first. Work with Your TSBDC 
counselor to help you get ready. 
-Make sure you read and understand all 
terms and conditions of your loan once 
you get approved and before signing. 
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